
DUTCHESS CHAPTER

 

                                                                   

 

A BROKER OPEN HOUSE WITH RESULTS ! 

Date                             Zone            Coordinator                        contact info.   
January  5   3   Nancy nancyc21alliance@aol.com 
              12    1   Lisa lmannion@houlihanlawrence.com 
              19    9/6   Barbara  bnovak@houlihanlawrence.com 
 
February 2    2  Isabel isblalvs@aol.com 
                 9    7  Suzanne sstevens120@gmail.com 
               16   4/5  Melissa  mpettinella325@optonline.net 
 
March  1   1  Lisa  lmannion@houlihanlawrence.com 
              8    3   Nancy nancyc21alliance@aol.com 
            15    9/6  Barbara  bnovak@houlihanlawrence.com 
 
April  5   2  Isabel isblalvs@aol.com 
         12        7  Suzanne sstevens120@gmail.com 
         19       4/5  Melissa mpettinella325@optonline.net 
 
May  3    1   Lisa lmannion@houlihanlawrence.com 
        10    3  Nancy nancyc21alliance@aol.com 
        17   9/6   Barbara  bnovak@houlihanlawrence.com 
 
June 7         2   Isabel isblalvs@aol.com 
       14     7  Suzanne  sstevens120@gmail.com 
       21    4/5 Melissa  mpettinella325@optonline.net 

Zones are only a reference point! Placement of  listings may vary 
according to inventory & Coordinator 

VISIT WWW.WCRDUTCHESSNY.COM TO SUBMIT YOUR LISTING & READ MORE DETAILS 
Ask your favorite Broker, Attorney, Inspector to sponsor a lunch 

To sponsor lunch contact: Nancy Hamilton at   hamin@hvfcu.org 

 

Goal: efficient & cost effective; visiting a maximum number of 
homes in  3 hours . 
Rules: 

 Hosted 3x a month  
(1

st
, 2

nd
 & 3rd Thursdays of the month from 9:00 – 12:00)  

 First- come/first- serve (WCR members get priority) 
      Non-WCR members allowed a maximum of 2 tours before you must join. 

 Overflow put on waiting list for following tour  
 List agent on record must be present on tour 
 All listing inventory input through  the website 
 Maximum 2 listings per office (not company) 

What you can expect: 
 Properties mapped in an efficient route 
  E-mailed list of directions & est. time of arrival for each home 
 Written feedback from all agents on tour 
 Business cards left at each house from all agents on tour 
 Lunch provided by a sponsor(we provide) at last home 
 Cash raffle ($5.00 donation by agent with home on tour) 

mailto:nancyc21alliance@aol.com

